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Thank you, Brian, and good morning, ladies and gentlemen.

Thank you for being with us this morning, on the occasion of Héroux-Devtek’s
annual shareholder meeting. With Stéphane Arsenault, Chief Financial
Officer, we will review the fiscal year that ended March 31, 2018, and we will
discuss the first-quarter results announced earlier this morning. I will also go
over some of the important developments of the past year and our future
prospects.

Let’s start out with an overview of our financial performance for the year.

During the fiscal year that ended March 31, 2018, Héroux-Devtek continued
to execute its business strategy aimed at building a sustainable future for the
Company. We made tremendous progress toward our next expansion phase,
with two agreements for strategic acquisitions: CESA and Beaver. As of today,
the CESA acquisition is still pending approval by regulatory authorities.

The financial results for fiscal 2018 were relatively stable as compared with
last year, and in line with our guidance. Our sales totalled $386.6 million
dollars, down slightly from the previous fiscal year. Operating income stood
at $23.4 million, versus $35.6 million the previous year, and the adjusted
EBITDA was $56.9 million with a margin of 14.7%, compared with $61.4
million and a margin of 15.1% for the same period last year.

The financial highlight of fiscal 2018 was our cash flow. Operating activities
generated cash flows of $56.1 million dollars, which in turn produced robust
free cash flows of $50.8 million, a record high for the Company. We are very
proud of these numbers. With these cash flows, Héroux-Devtek improved its
already healthy financial position even further.

Stéphane will provide you with more details about our financial performance
in a few minutes. For now, I will share certain key highlights of the recent
evolution of Héroux-Devtek that are in line with our objective of building a
sustainable future for the Company.

In fiscal 2018, although we faced a few short-term headwinds, several
important milestones for the future were achieved. These included the CESA
and Beaver acquisitions, the progress on the Boeing 777 and 777X contract
and several contract wins with major OEMs.

The most important development of the past year was the announcement of
two acquisitions that will further enhance our leadership and international
reach in the market for landing gear systems and related products, and that
will act as building blocks toward our next expansion phase.

First, we reached an agreement to acquire the Spanish company CESA, a
subsidiary of Airbus. CESA is a leading European provider of fluid mechanical
and electromechanical systems for the aerospace industry. Its main product
lines include actuation and hydraulic systems, and landing gear systems. CESA
provides an integrated product and service offering that includes design and
development, engineering, certification, component manufacturing and
assembly, as well as fleet support for a wide range of customers and aircraft
programs. It has annual sales of approximately $149 million and about 340
employees. We expect the transaction to close during the second quarter of
fiscal 2019.

The second acquisition we announced was of Michigan-based Beaver
Aerospace & Defense, a vertically integrated manufacturer with a growing
portfolio of company-designed products. It designs and manufactures custom
ball screws from a variety of materials based on customer and application
requirements. It also designs, manufactures, assembles and tests
electromechanical actuators. It has annual sales of approximately $38 million
and about 100 employees. We closed this transaction on July 2nd.

Another important milestone was our progress on the Boeing 777 and 777X
contract, our most important manufacturing contract for landing gear. We
had strong deliveries for this program, shipping 42 landing gear systems in
fiscal 2018, bringing the total to 63 since the beginning of the program for
Héroux-Devtek.

Furthermore, we expect to receive the approval for the final surface
treatment process in the coming weeks. Once obtained, we will begin insourcing the related processing from our third-party suppliers and expect to
have the whole process in-house by the end of fiscal 2019.

Once the surface treatment process is entirely internalized, we will effectively
control our own destiny as we will have a greater ability to control costs,
quality and delivery requirements. This in-house expertise will allow us to
comprehensively leverage the investments we have made in our finishing and
assembly facility in Strongsville, Ohio. We expect the effect of related margin
enhancements to be fully realized in fiscal 2020.

In parallel, our team has also been manufacturing a new landing gear
configuration for the 777X variant. We expect to deliver the first 777X
complete shipset in the coming weeks, in line with the customer’s schedule.

This delivery will represent another significant milestone in our involvement
with the 777 and 777X programs.

In the past few months we also signed several new contracts which are
helping us to build a sustainable business.

In May 2018, we signed a 4-year agreement with AAR Corporation which will
generate sales estimated at over $65 million. This contract will allow us to
recapture a portion of the business we previously had with the U.S. Air Force.
This agreement reconfirms Héroux-Devtek’s status as a world leader in the
R&O market for defence aircraft landing gear and highlights the diversity of
our activities in the global defence aerospace market.

Furthermore, at the Farnborough Airshow, we announced two contracts.

First, we were selected by Boeing to manufacture the main landing gear and
side braces for the F/A 18 Super Hornet. First deliveries are expected in the
third quarter of calendar 2020. The contract also includes spare parts and
aftermarket services. We are very pleased to have been selected to build the
F/A-18 main landing gear and side braces. It attests to our growing
relationship with Boeing and represents a significant win for our defence
activities.

Second, we announced that we were awarded a 5-year contract by Lockheed
Martin to manufacture the landing gear for the C-130J Hercules aircraft. This
contract renewal covers the manufacture and assembly of landing gear and
provision of spare parts and aftermarket services. We are proud to support
Lockheed Martin by further contributing to a program which has the longest
continuous military aircraft production run in history. We have been actively
involved in this highly successful program for more than 30 years, which has
allowed us to showcase our solid performance, high-quality products and ontime deliveries. This contract renewal is once again a testament to our
leadership in the defence landing gear market.

In summary, this was a milestone year for Héroux-Devtek as we announced
the largest acquisition in our history. CESA and Beaver are transformative
acquisitions that will strengthen our position in the marketplace and build the
foundation for our next expansion phase.

Furthermore, our largest manufacturing contract with Boeing is progressing
well, we recently signed several contracts with large OEMs and we have a
strong financial position which will allow us to grow further in the years to
come.

Ladies and gentlemen, I will be back in a few minutes to share our future
prospects with you. At this time, I would like to invite Stéphane Arsenault to
present our financial results.

I will now review our main markets to shed light on future prospects that
remain largely favourable in the aerospace industry.

First, in the commercial aerospace sector, world traffic growth is expected to
grow at an average rate of 4.7% over the next 20 years, which is nearly 2%
more than the world GDP growth projected at 2.8%.

From approximately 24,400 aircraft in 2017, the fleet is expected to double
to over 48,500 airplanes by 2037. Considering new capacity additions and the
replacement of older equipment, over 42,700 aircraft should be delivered
over the next 20 years.

This represents an average of more than 2,135 planes a year, which is
significantly higher than the record combined level of approximately 1,600
aircraft that Boeing and Airbus expect to deliver in 2018.

Turning to the defence market:

In the U.S., our largest defence market, the new administration has indicated
its intention to increase funding for the Department of Defense over the next
several years. The initial fiscal 2019 President’s Budget calls for a US$686
billion budget, representing a 12.1% increase over fiscal 2018 funding.

In Canada, the new Defence policy calls for a rise in spending, from $18.9
billion in the 2017 fiscal year to $32.7 billion in the 2027 fiscal year. One of
the main investments will be the replacement of our aging CF-18 fleet with
up to 88 advanced fighters. Héroux-Devtek’s diversification in this domain,
with expertise and content on many existing fighter aircraft, puts us in a good
position to benefit from this initiative.

Finally, Europe is also committing more funds to defence, as evidenced by a
4.8% overall spending increase by members of NATO for 2018, in an effort to
reach a target of defence spending set at 2% of GDP.

Héroux-Devtek’s operations on both sides of the Atlantic stand to benefit
from this greater spending. We are in a good position given our extensive
diversification on both longstanding, well-established programs, such as the
AW-101, Hawk, CH-47, C-130, P-3 and the C-27, and new programs like the
Gripen, F-35, CH-53K, KF-X, KC-390 and the F-18.

Now let’s take a look at how Héroux-Devtek is positioned to enter its next
expansion phase.

Today, Héroux-Devtek has revenues of $387 million, about 1,300 employees,
a total of 13 installations in Canada, the U.S. and the U.K., and generates 34%
of its business through proprietary products.

With the addition of CESA and Beaver, we will expand our reach in Europe
and in North America. Pro-forma sales will be about $575 million and we will
have over 1,700 employees. Furthermore, we will grow from having 13
installations to 16, adding one in the U.S. and two in Spain.

Our product mix will also evolve with 42% of revenues being generated from
proprietary products. These products are key to Héroux-Devtek’s future
sustainability because they not only usually provide higher margins than
build-to-print programs, but also generate revenue for a longer period of time
through aftermarket sales.

The CESA and Beaver acquisitions will also provide several strategic benefits.
First, they will broaden our product portfolio by expanding into
complementary actuation and hydraulic system activities. They will further
diversify our customer base with industry-leading OEMs, more particularly by
providing a direct relationship with Airbus, which could offer more business

opportunities. They also bring an important portfolio of intellectual property
rights.

And finally, they will allow us to generate synergies from cross-selling
opportunities. You can see on the screen that there is very little crossover
among key customers, meaning Héroux-Devtek, CESA and Beaver are all
gaining access to key opportunities. The acquisitions will also allow us to
generate synergies from operating efficiencies in procurement and
technology development.

In addition to these transformative acquisitions, Héroux-Devtek is also
positioned for growth with its numerous development programs currently
underway.

Many programs involving our proprietary products are on track and
progressing according to customer requirements, including the CH-53K,
Gripen E, KF-X, Falcon 6X, Legacy 500, EC-175 and F-35. These programs are
very promising and should generate strong revenues in years to come.

Before I conclude, I just want to take a few minutes to show you the evolution
of our stock price since 2009 and how we created value for you, our
shareholders.

As you will notice on the screen, our stock price moved from $4.00 in 2009 to
over $15.00 today; representing a compound annual growth rate of 16%. This
return does not include the special dividend of $5.00 per share paid in
December 2012. We have had an amazing run and it is not over yet. The best
is yet to come.

In summary, fiscal 2018 was a milestone year for us.

We have set the table for growth with the acquisitions of CESA and Beaver
and the important contracts we have signed recently. The acquisitions will
provide key cross-selling opportunities and an expanded product-offering
rendering us better able to provide complete solutions to our customers.

We look forward to the coming year where we will focus on integrating our
new businesses, leverage our past investments to execute on our existing
programs and seek out new opportunities to create value.

Our strong reputation in the aerospace market, our core competencies in
landing gear and related systems and the positive outlook in the industry will
all help us in our next expansion phase.

I would like to take this opportunity to sincerely thank all Héroux-Devtek
employees for their dedication. We could not have built this strong,
sustainable company without their contribution.

I would also like to thank our business partners, customers and suppliers for
their steadfast support.

And thank you, Héroux-Devtek shareholders, for your confidence in our
company and its prospects for growth.

In closing, I would like to thank the board of directors for their support and
sound guidance in this milestone year for the business.

Our teams are ready and eager to start the next phase of expansion.

Ladies and gentlemen, thank you for your attention. We will now take your
questions.

